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THE AGRICULTURE STREAMING COMPANY
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Thisml y' I 3 S Ydbguss@Qriandy | f @ aA & 6dGa53! é0 aAK2dzZ R 0 SapitdBlor@airy 02y
0 aLyLdzié 2 NI undu@tedicdn@ensid: infetirobsolidatedfinancialstatements for thenine months
endedDecember 312014 and related notes thereto which have been prepared in accordance Iwigrnational

Financal Reporting @ I y Rl NXR & adilitioh, he folbowirdg should be read in conjunction with tarch 31,

2014 audited consolidated financial statements, the related MD&A and 2014 Annual Information Favel| as

other information relating tolnput on file with the Canadian securities regulatory authoritizsd on SEDAR at
www.sedar.com¢ KA &4 a53! O2yilAya aF2NBIFNR 221 Ay 3Ebegitningl SYSy i a
on pagel9 of this MD&A and in the cautionary note on forwatdoking information set out on page5 of this

MD&A. All figures are presented iBanadiardollars unless otherwise noted. This MD&A has been prepared as of

February 52015.

Highlights
Third Quarter Highlights
1 Totalsalesrevenue of 4,849,773

1 Revenue from streaming contractsf $3,606,5040n the sale 08,182metric tonnesd ¢ a ¢ ¢ 2 NJofa 2y y Sa.
canolaat an average price of#480.81per MT;

1 Cash operating marginfrom streaming contractef $3,031,009 or $370.47per MT (84.0% cash operating
margin;

1 Adjusted netincomé of $264,58, or $0.00per share
7 Adjusted operating cash flovef $3,342,491 or $0.0G! per share;

1 Invested $6,874,0000f upfront payments into twenty five multi-year streamingcontracts, adding74,197
O2yiNI} OGSR a¢ (2 GKS /[,2YLIyeéQa TFdzidzZNE OFy2fl alfsSa

1 Hnished thequarterwith:

0 Cash and cash equivalents @64 million;
Total canola interests of4B.4million (current portion and longerm portion);
Multi-yearstreamingcontracts with 42 farm partners
¢20Ff &AKFNBKZ22022&QiNd;andSljdzA & 2F Pp
No debt

O O O O

Year to Date Highlights
1 Totalsalesrevenue of $0,112,853

1 Revenue from streaming contracts of,$87,583on the sale 0fl6,912MT of canola at an average price of
$460.48per MT;

! Nor+IFRS financial measures with no standardized meaning under IFRS. For further information and a detailed reconcilidtoiNaefeRS
Measures" beginning on page 21 of the MD&A.
2 Adjusted for contracts that were signed but not completely fundéethe end of the quarter ended December 31, 2014.
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i Cash operating margirfrom streaming contracts of 521,286 or $385.60per MT 83.7% cash operating
margin;

1 Adjusted net incomeof $365,362 or $0.00 per share;
1 Adjusted operating cash fldvef $5,549,055 or $007 per share;

71 Invested £8,725,600f upfront paymentsinto multi-year streaming contracts, addiri®4,792contracted
a¢ (2 GKS /2YLIlyeQa FdzidzaNBE Ol yz2fl &lfSao

1 On July9, 2014, the Company closed a bought deal public offering of common shares for aggregate gross
proceeds of $46,287,500 (including the exercise of an-alletment option) to expand its portfolio of multi
year streaming contracts with produceesnd

1 Laurched a new produceoriented website

Company Overview

Input Capital Corp. has adapted thgeamingbusiness model from the mining and metals industngl has applied
it to agriculture.The result is an innovativgrowth-oriented agriculturestreamingcompanywith a focuson canola,
the largest and most profitable crop in Canadian agriculturput enters intomulti-year streamingcontract with
family farnsacross western Canada

Undera streamingcontract, a farmer agrees to sell a paeterminedtonnage of canola to the Company each year

for the life of the contract. These plR S G SN A Y SR (2 yy S dbasetZ y O B § &tteamingckidBactOl £ £ SR
Ffaz2 3AA0Sa GKS /2YLIlye (GKS lyydzZ f NARIKG (G2 LHz2NOKIF &S TNE
realized canola yield when that yield exceeds aRB8 1 SNY Ay SR o6 &St Ay Sondskofirfedadd ¢ KS&S |

are purchased from theafmer at the same price paid by the Companylfase tonnes Together, thebase tonnes
andbonus tonnesii 2 ¢ KA OK GKS /2YLI ye KL &nola intbkdsE Wiless shdsificallys T S NNB R
referenced adonus tonnesvolume refers tdase tonnes

Uponsigningof the streamingcontract, the Company makesn upfront payment percontractedbase tonneto the
farmero & dzLJF N2 y (i Thislla@yerupfsorit payment allows the farmer to farm in a position of financial strength
meaning they can negotiatieetter deals when buying their inputs and when selling their crop, as well as afford to
implement more optimal agronomic practices.

In most caseswhen the canola is grown, the Company makgmygmentper tonne (often referred to as at O N2 LJ
LJ- & Y Sty'thesfasmer for eaclbase tonneor bonustonneof production

In summary under astreamingcontract the Company buwg/the right to purchasecanola from a farmer at a
discounted price for a number of years into the future. The majority of the price of the canola is paid today, and a
portion of the price is paid when the crop is grown and delivefledthe farmer, Input is like a private equfiyancial
partner, but in a way that is nedilutive to the ownership and control of their family farming operatidhost
streaming contractentered into by Inpuhavea term of six years, and every one produces canola and revenue for
Input within a yeawof signing.

At the end of thehird quarter of fiscal 2015the Companywnedstreamingcontracis with forty two different farm
partners

1 Nor+IFRS financial measures with no standardized meaning under IFRS. For further information and a detailed reconcilidtoiNaefeRS
Measures" beginning on page 21 of the MD&A.
2 Adjusted for ontracts that were signed but not completely funded at the end of the quarter ended December 31, 2014.
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In selecting farrars with which to do businesshe Company is focused damily farmswith quality production
profiles, excellent upside yield potential, and strong managem@st.a result of this selectivity, and also for
diversification purposednput has completednulti-year carmpla streamingcontracsin Alberta, Saskatchewaand
Manitoba The Company is gradually building out its geographic footprint with the intention of signingy=aiti
streaming contracts with farmers throughout the prime canola growing areas of Alberta, Saskatchewan, and
Manitoba.

The Compangells itscanola towell-established grain handling companies and canola crushing plants located across
Alberta, Saskatchewan and Manitobad in the northeramost U.S. states.

The Compan@ & 0 dza A y Sréirvestitie tagh fldwagenérated by isreamingcontracts into new streaming

contracs each yearThiswill 02 YLIR2 dzy R GKS /2YLIl yegQa OF akK Ft2¢ NBGdzNYa
[ 2 Y LJ lgwecexsttanolaproduction profile The Company has no debt and funds the acquisition ofstezaming

contracts with equity and internally generated cash flow

¢2 YIyl3SYSy lipdtCapitalR & t $ R SfisgriddtiRaDcdmmoditstreamingcompany.

The predecessarorporationof Input was incorporated undefhe Business Corporations A8askatchewan(the

G! OGe v 2y hOG20SNI HpXE HAMM® ¢KS SEAaGAY3T /2YLIlye ol a T2
CKS /2YLIl yegQa akKlINBa INB LldzoftAlofte GNXrRSR 2y GKS ¢{- 8§

The head office of the Company is located at 80914 Hamilton Street, Regina, Saskatchewan, S4P 3N6. The
[ 2YLI yéQa NBIA&AGSNBR | §06 180BHARIMNR Strec? Redink,S8skatcewdn 23B# (G SR |

Why Focus on Canola?

I Canola ishe largest and most profitable crop in Canadian agriculture, generating more than 25% of &
farm receipts.

The Canadian canola industry is larger than the more-kyellvn Canadian potash industry.
Canadiargrown canola contributes $19.3 billion to ther@alian economy each year, including more tha
249,000 Canadian jobs andZ:5billion in wages.

1 In 2012, canola was ranked as the 7th most important Canadian export by value, compared to potas
10" position.

In 2012, canola was Canada's top expor€Ctuna, representing a full 16% of all Canadian exports to Ch
Canada is the dominant canola exporter in the world, with a 72% global export market share in 2011

= =

= =

Quarterly Business Developments

A NEW CAPITAL DEPMEXT SEASON BEGINS

¢ KS / 2 Ycafital defl@dyment is very seasonal due to the nature of agriculture. Farmers are most likely to
RA&0dzaa IyR aAdy | &dNBFIYAy3 02y 0N Ol 6KSYy GKS& INB y2i
capital deployment taking place between Ober and May of each year.

In an effort to ramp up its capital deployment efforts this year, the Company hired several Regional Account
Managers, establishing an @he-ground presence in all three provinces in which it operates. This increases the
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bandwiah of the company to talk to more farmers at once, and minimize wasted travel time. Each market is a bit
different, and Regional Account Managers from those regions are in a better position to translate to local farmers
how a streaming contract can add walin the regional context.

During the quarter, the Company began what is expected to be an ongoing profile raising and promotional campaign

in key canola growing regions in western Canada. A highly visible trade show outreach effort at key farm shows is
supported by print advertising in local weekly newspapers and key farm publications, along with targeted radio
advertising and direct mail promotions. All of these effeite®@ A St RAy 3 NBadz &> aA3ayATAOl yit
pipeline of prospects

These efforts culminateth the deployment of $6.9million intotwenty fivestreaming contracts in the quarter. This

represents the first time the Company has deployed capital during its fiscal third quarter, and it is the highest
deployment quarter int§ / 2Y LI yeQa KAad2NB® LG A& lfaz2 KAIKE& NBI
promotional efforts are bearing fruids indicatedby the fact that the number of canola streams owned by the

Company more than doubled during this quarter.

In addition, tre Company signed its first streaming deal in Manitoba, confirming the value of havingtae-on
ground presence in that market.

Canola Interests

As of December 31204, L y LJdaidasstreaming portfolio consistedof forty two geographically diversified
streams.Thirty nine2 ¥ G KS / 2YLJI yeé Qa Ofanyl@fdrrs in Sdshad8hewaitwo latdBcatédAini K
Alberta, and one isin Manitoba The Company expects tmntinue diversifying its asset basecrossAlberta,
Saskatchewan, and Manitolas it adds new streams to its portfolio

Farm Partners by Region
As at December 31, 2014

e W
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Quarterly Overview
CANOLA SALES FROM STREAMING CONTRACTS

During thethird quarter of its 2015 fiscal yeainput generated revenue frostreamingcontracts of$3,606,504on
the sale 08,182MT of canola for an average price @49.81per MT, 6% higher than the average cash canola price
(RSY00) of4i5.55during the quarter.

As ofDecember 312014, Input had soldffectively all of the base tonnesntracted from the 2013 harvesthe
remainingstreaming contracsales were from the 2014 harvestput expects continued steady deliveries from the
2014 harvest over the coming months.

STREAMINGONTRAGT

As ofDecember 312014 Input had multi-yearstreamingcontractswith forty two farm partnersfor originalupfront
paymentsof $59.8 million! that give Input the right tgourchaseand sella total of269,670base tonnes of canola
over the term of thestreamingcontracs (including canola already delivered)lus any bonus tonnethat might
result fromthose same harvest Under the terms of the contractas ofDecember 312014 Input will purchase
these base tonnes at an average pricéot per MT over the terms of the contractsaand will sell them in the open
market, wherefutures prices ranged betwee®$383.22and $42.04per MT duringthe quarter. The futures price
reached a peak of $476.52 during thme months endedDecember 312014 and the average futures price during
the ninemonths endeddecember 312014was$430.02 Refer to discussion on Commodity Pheginningon page

7 of this MD&A
STRATEGIC-MEARCANOLMARKETING PROGRAM

Input employs a strategién-year marketing program for thepurchase and sale of its contractdxhse tonnes
primarily through the use of delivery contracts with grain elevators and canola crushing.plants

Delivery contracts sgcify delivery locationthe amount of canola to be delivered, a delivery period (December 1 to
5SO0SY6SNI omE F2NJ SEFYLX SO0OZleveb @8f ¢t NNA OGS @ 6f H&SLIBK S8 LIN
The flat price generally based on thé T dz(i dzNB & LINRAh® §rdss pridéIhhuNdbliZeBeivé @er tonne and is

driven by the futures market for the specific delivery peri@@anola futures and options trade on the ICE Futures

Exchange in Winnipeg on the basis of delivery to Saskat@maih companies then set lzasislevel effectively

determining thelocal elevatomprice being paid to the selleGrain companies use basis to control the flow of grains

through their elevator asset¥Vhenthe supply of a certain commodity exceeds damdin a local marketthe bass

price willwiden, loweringthe net price received by the selland discouraging further deliverie€onversely, in an

environment where demand exceeds supply, basisnailtowand the seller will receive a higher net price.

The fitures market is acentral marketplace that reflects the views of many global market participants while the
basisreflects intricacie®f the local market.

! Adjusted for contracts that were signed but not completely funded at the end of the quarter ended December 31, 2014.
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